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INTRODUCTION 

 

In this Session we discussed funnels, 

obviously. There are so many moving 

pieces, that it can be confusing. In this 

Action Plan, you will be able to see step 

by step exactly what you need to do in 

order to have a killer funnel that rakes in 

the cash.  
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STEP #1. Create An Irresistible Offer 

Most people hold 

back on the first 

offer. “What am I 

saving for the 

upsells?” 

But you are 

providing greater 

value and 

standing out in the 

market place. Your 

offer will outgun 

the competition 

and give value.  

People will be talking about you and your products BECAUSE 

you gave away so much on the front end. But don’t worry you will 

still have upsells.  

 

IMPORTANT NOTE: 

This fast start guide works with the videos.  

These are NOT INSTEAD of the videos.  

You will need to watch the videos first to make this work. After that you can use this 

guide to make sure you get the best results, in the fastest way Possible. 
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STEP #2. Upsells that ACTUALLY Sell 

Instead of 

holding back 

some of your 

content for the 

upsell, you will 

provide 

upsells that 

are 

enhancements 

instead of 

essentials. You 

can’t sell a car 

with the engine 

as an 

upgrade…  

It has to work as a stand alone. The upsell will be a way to make 

the car go faster. Upsells can be Templates for them to copy 

and paste or it can be a DFY (Done for you) service. Upsells 

need to be congruent, (i.e. if it is a traffic product the upsell 

should be traffic DFY or templates not a traffic product that 

upsells to how to write emails…)
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STEP #3. Scarcity Sells 

Real Scarcity means 

the product is 

limited to a certain 

number of people 

or for a certain 

amount of time. You 

can also say the 

price will increase 

at a certain date. 

The KEY to making 

scarcity work: 

ACTUALLY do 

what you say. If the 

price goes up at 

midnight, then set 

that up or wake up 

and change it. If you 

say the bonus goes 

away at midnight, same thing. When people see you are 

serious and keep your word, they will take your offer 

seriously. 
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STEP #4. Sales Letters should… SELL 

Your Headline must interest 

them or it is GAME OVER. 

People will read bullet points 

and SUB Headlines.  

Millionaire Tip: The sub 

headlines should tell the 

story even if they are all 

you read.  

Use Bullet points that talk 

about the advantage they get 

from buying this from you 

(rather than what the product 

is). Use these as curiosity 

points as well, say what not how. Split test as much as you 

can, especially the headline.  

Include a guarantee and multiple times to buy. I usually include 

a sales video and social proof. 
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STEP #5. High Tickets (Where the REAL Money Is) 

You won’t make a ton 

of money on the main 

funnel. A lot of that will 

go to affiliates in 

commissions and 

prizes. The Secret to 

being profitable is to 

make a ton of cash 

on the back end with a 

high-ticket offer.  

You may become an affiliate for a high-end product at first, but 

eventually you will need your own. This could be coaching or 

special access to you.  

Coaching can be in groups or 1 on 1. People pay for Done for 

You stuff at this level and especially Done WITH You. This 

can be priced in the thousands depending on the perceived 

value.  

 


